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The Hartford’s new Vision offering,

powered by Beam Benefits

During Q3 The Hartford announced their Vision offering,
powered by Beam Benefits. The plan is specifically designed
for employers with fewer than 100 employees. Coverage will
be available through The Hartford’s state-of-the-art self
service quoting platform (RTQI) for policies with effective
dates of October 1, 2023, and beyond.

Competiscan anticipates that we will see insurers continue
to innovate in the vision worksite insurance sector as
employees have expressed a desire to acquire these
benefits in the workplace.

DVH Product Expansion

Insurers expanded their Dental, Vision, Hearing plans to
new states during Q3. Cigna expanded their coverage to
North Carolina and Oregon, while UnitedHealthcare
expanded coverage to 14 new states including California,
Florida, lllinois, Ohio, Pennsylvania, and Texas.

Competiscan anticipates that state expansion will continue
as insurers look for additional sales opportunities that can be
made year-round with such ancillary benefits as vision
insurance.
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Product Updates

Vision insurers announced new products as well as product enhancements and expansions during Q3. EyeMed
announced that beginning January 2024 they would add $100 of additional prescription glasses allowance, while The
Harford announced a new vision offering for small groups in partnership with Beam Benefits. Cigna and
UnitedHealthcare both announced their DVH plans would be expanding to new states.

EyeMed The Hartford UnitedHealthcare

Eye360 just got better - by 2. Eye360 now provides a We are thrilled to announce The Hartford’s new Dental Now is the time to start selling the new Dental, Vision,

$100 additional pair allowance and Vision offering, powered by Beam Benefits Hearing Plans (DVH) in these states
==l
(5))) =
2023-08-08-3011 2023-10-17-639 2023-10-05-1288
Cigha BlueCross BlueShield of Massachusetts Delta Dental of Wisconsin
Flexible Choice DVH is available to sell in North Introducing Blue 20/20 Plus Vision product enhancements: annual maximums and

Carolina and Oregon Oakley.com

2023-09-11-844 2023-07-18-1607 2023-10-19-810

CO m DQTISCO [l ©2023 Confidential & Proprietary | All Rights Reserved


https://www.competiscan.com/productPdf.php?id=10727576&did=1
https://www.competiscan.com/productPdf.php?id=11071037&did=1
https://www.competiscan.com/productPdf.php?id=11010813&did=1
https://www.competiscan.com/productPdf.php?id=10869978&did=1
https://www.competiscan.com/productPdf.php?id=10585124&did=1
https://www.competiscan.com/productPdf.php?id=11088834&did=1

®

Bonuses/Incentives
Companies offered several incentives to producers during Q3 to increase vision insurance sales. VSP offered a $100 gift
card for every five individual enroliments, while EyeMed offered a $150 eyewear voucher for selling a new group and a

$99 eyewear voucher for quoting a new group.

VSP EyeMed EyeMed
$100 Tango gift card for every five new VSP Individual Sell a new group with EyeMed and get a $150 eyewear Get a $99 voucher from EyeMed. All you need to do is
voucher quote one new group

Vision Plan enrollments

il

2023-08-01-1899

2023-09-29-423

Solstice

Ameritas
Add Vision and receive an additional $50 bonus

Short-term incentive program for individual vision sales.
$5 for each eligible individual vision case

2023-09-01-919 2023-10-02-616
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Vision Marketing

Insurers marketed their vision products during Q3. EyeMed advertised ease of placing new business and supporting
clients for 1/1 coverage, while VSP promoted their plan details and sales tools page which offers freshly branded
versions of everything an agent needs.

EyeMed VSP Cigna
There’s still time — place your 1/1 clients with EyeMed Visit the plan details and sales tools page, you'll find Put savings and care in sharp focus with vision
freshly branded versions of everything you need benefits

2023-10-18-1207 2023-09-26-1239 2023-07-20-1017

Guardian Humana VSP
The Role of Vision Benefits and Eye Care in Health & Capture more business with individual vision Help your clients’ employees see their best during open
Wellness enroliment

2023-09-21-1035 2023-08-24-1660 2023-09-26-1239
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Vision Marketing

Vision insurers marketed their products to consumers in Q3. VSP promoted their individual plan as a plan that’s like what
a customer may have had through a past employer, while MetLife contacted a group customer informing them that their
vision benefits would now be referred to as Superior Vision by MetLife, although the change should not impact their

benefits.

VSP
VSP has the vision savings you

deserve! The coverage you want at a

price you can afford

Date: October 10, 2023 at 7:03:32 AM COT
Subject: VSP has the vision savings you deserve!

individual
¥SP.icn plans

Pay less to see better

The coverage you want at a price you can afford.

With an individual Plan through VSP*, keep your vision and your maney with a
towhat you

SEE SAVINGS & BENEFITS

VSP members get 30% savings on lens
enhancements.

[C) There's no waiing period. We make it happen today!

—
Pay now or spread your paymen's out over .

@ -
pracice doclor or shop onine.

Get your annual exam and get an extra $40 o spend on
select frame brands.*

START SAVING TODAY | 855.STAY.VSP

This offer

y If you're
\ISP nian_thank vou for vour business.

2023-10-10-2945

MetLife

Beginning January 1st, you may see
your new Vision benefits referred to as

Superior Vision by MetLife

Vision Insurance
&)
B e
Sz
e
e
BT
e
B e s —
TR
Questions i 1-833-EYE-LUFE. NOTE: Al previous cal centes rumbers ropresentative.

Keep up with eye exams and
eyewear with Vision Insurance.

Important information about Ball
Corporation’s benefit program
administered by Superior Vision.

2023-07-27-4216
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Delta Dental of lllinois
Get more benefits to protect your eye
health - and more savings — with a new
DeltaVision Plan

VSP

Did you know it costs as little as 61
cents per day for quality vision

coverage?

2023-08-14-3932

VSP Individual Vision Plans

PO Box 997100

Sacramento, CA
95899-7100

OVER $300°

Individual visien
plans you can buy
on your own.

Enroll now for affordable, same-day coverage.

VSPVision! ForYou.co m % 833.369.7655

2023-07-27-4181
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Affinity Marketing

Companies partnered with affinity organizations to spread their reach during Q3. VSP partnered with both USAA and a

teachers association, while MetLife partnered with an alumni association.

VSP/USAA

and your life

Life's a blur — your
vision doesn't have to be.

Foady for betier vision coverage? s not 100 late
10 envoll in a plan. Aoply now and start geting
vision boneées today.

2023-08-22-3257
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MetLife/Alumni Association

Life’s a blur — your vision doesn’t have to be. Take care Alumni now have access to savings, plan choices and
of your eyes with coverage that fits both your budget convenience through one of the largest vision benefits

providers in the country, MetLife

Alumni T 5
nsurance Westfield State Alumni
Program®

Dental and Vision insurance You Can Smile About from MetLite
'Don't Miss this Enroliment Opportunity!

ngs'. plan tvouh one.
of he argest dental & vision benaits providars i the country, MefLfe. Plan highighes inchudo:

fslon plan chokces’ sl Gompetitive group rates designed 10 il your
i0g J

. mar
+ Dert o e . s
‘Click Heen 10 Find Yous Mt e Dental andiox Viskon Rste acd Agply
Onine!
O call 1-800-922-1245 1o spesk with a reprosentatve.

B MetLife

2023-07-31-2803

VSP/Teachers Association
Vision plans work hard to keep your costs
low - and your benefits high. Low copays for
vision exams and eyeglasses

KEYTH

KEYTA Dental and Vision plans
work hard to keep your costs
low - and your benefits high.

Reply by the 20th of a month for benefits to begin the st
of the folowing month.

Dear Pennsylvania Educator,

Retirement s an exciting time! Enjoy It without
worrying about costly and unexpected bills The
Keystone Teachers Association (KEYTA) Individual
and Family Plans help ensure you have
comprehensive, cost-effective dental and vision
coverage. It easier than ever to maintain good
health and get the most out of your health care
dollar.

Great coverage you won't have towork for

Finding the right coverage shauld be simple and
affordable, especially given the high cost of certain
dental and vision procedures. As a member of KEYTA,
you can get affordable dental and vision insurance at
group rates with no waiting pariods for covered
services when you sign up during open enroliment -
even if you need a root canal or dentures. Plus, youll
save on vision exams, prescription glasses and more!

Twocomprehensive dentalplansto choose from!
From routine care to costly root canals, here are just
some of the procedures covered:

« Cleanings » Dentures * Implants

+ Filings  + Xrays + Root canals &

+ Crowns o+ QnalSurgery ~ more

(over please)

2023-08-15-3854
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Member Newsletters

Vision insurers distributed newsletters to educate members on vision health during Q3. EyeMed and BlueCross
BlueShield of Massachusetts discussed how the beginning of a new school year was the perfect time to have a child’s
vision checked, while BlueShield of California promoted members getting their eyes checked during National Eye Exam

Month.

VSP EyeMed BlueCross BlueShield of BlueShield of California
VSP EnVision Newsletter: October 2023 You might be wondering if your child is Massachusetts August is National Eye Exam Month.
- It's Blindness Awareness Month: Learn part of the myopia generation — and As the start of a new school year Your eyes need regular checkups, just
more about blindness and low vision back-to-school season is a great time to approaches, it's the perfect time for kids like the rest of you
find out to have their vision checked
T You bive ¥
& blue
(g =

Ready for new costs

frames? Here are 4
tips to help you find
the perfect ones!

Put your health on your to-do list

s easy
and your famiy. But taking the time now can keep you all healthy later

DID YOU KNOW?

August is National
Eye Exam Month

.

EEEED
::em;\'-‘;-Cs of childhood vaccinations
1 Yiia ) e i Pog i:;n mmmmm mam’ﬂﬁm’ e
" " _|,> ] 1: £ v: BENEFIT SPOTLIGHT |
2023-10-11-2292 2023-08-16-1797 2023-08-10-1082 2023-08-04-3435
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m LinkedIn: Competiscan
, Twitter: @Competiscan

Instagram: @Competiscan

Competiscan LLC CONFIDENTIAL. ALL RIGHTS RESERVED

The ideas, concepts and information contained in this document, and the manner in which this information
is presented, are proprietary trade secrets owned by Competiscan LLC and may not be used or
duplicated without authorization. The reading of this document constitutes an agreement with the
foregoing and an understanding to be bound by its terms and conditions. Reproduction or disclosure of
these materials in whole or in part without the prior written approval of Competiscan LLC is expressly
prohibited by law.
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